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Jor the guesfuorns

What da you mear by sales guota® How
15 ssles gueila fixed?” 4+10=]4

Or
What de vou mean by sales pongies?

Bascuss the packaging and diatnbution
policies, ds5ih=14

Discuse the importance of dislnbulion
channel. Explain scme of the different
channsls of distribuiten, Bib=-14

{ Twrn Cheer J



(2)

Or

fbi What are the functions of marketing
middiemen? Dilferentiate  between
wholesaler and retailer, GrH=14

2. fa) What is sales force management? How
does an organization manage its sales
force effectively and efficiently?  4+10=14

Or

%) Who is a sales manager? Discuse the
functions and responsibilities of a salea

MANAZeT. 2+12=14
4. fa) Explain salcs promotion and
salesmanship. T+T=14
Or

fb) Explain consumer sales promotion
schemes and retail store  sales
promotion schemes, =14

5. fa) What is sales reporting? State and
explain :h:-r-::rpm of sales report. 2+12=14

Or
{n) Explain sales control and sales audit.
T+T=l4
'R}
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